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WHOIAKOZ METAZXHMATIZMOZ KAl NTOAYKANAAIKH AIANIKH TPANEZIKH
1. EIZATQrH

To mapadoolako TPATE(KO LOVIEAO TOU TIPONYOULEVOU aLWwva, NTAV OTNUEVO YyUPW OTO TN
duowkn dtakivnon eyypadwv. ESw Kal alwveg, yia va cuvSlaAlayet kamolog pe pia tpanela,
Ba mpénel va emiokedtel To UOLKO TNG KaTtdoTnua. To yeyovog auto €8wve tn Suvatotnta
oTLG TpAMeleg va £XOUV AUEDN emOdr) LE TOUG TTEAATEG TOUG KaL VA LITOPOUV va SLaKPIvVouV TLG
QVAYKEG TOUG HECA O auTh TNV emadr. Me tnv avantuén tou NAEKTPOVLKOU Kal AAAwvV
popdwv gumopiou (m.x. m-commerce, TV-commerce, 3D-commerce K.AT.) Ol KATAVOAWTEG
Uropouv va €pbouv oe emadr HE XPNUOATOOLKOVOULKA TIPOIOVTA KAl UTINPECLEG Xwplg TNV
avaykn ¢uoLkng mapouaiag.

AUTO onpalvel 0T, adevog SnULOUPYELTAL XWPOC YLA TNV AVATTTUEN VEWV TTOPOXWV
Tparnelikwy urnpeotwv (r.x. FinTech!) kat adetépou ol MOPASOCLOKEG TPATEUKEG SOUEG
XGQVOUV TO TTAEOVEKTN A TNG OXESOV ATIOKAELOTIKAG EMAGN G UE TOV TTEAATN KOLL TNV KATOVONON
TWV avaykwv Tou. H avamtuén véwv texvoloywwv, o Pndlakog UETACKNUATIOUOC, Kal oL
oAAayEC ota Snuoypadilkd XAPAKTNPLOTIKA Kol TNV ayopaoTik] cupmepltdbopd £XOuv
SlaBpwoel tnNg dopég tou mapadoaotakol Tpamellkol cuothUatog. Me Tnv avamtuén tng
TeEXvoAoylag, TO TAEOVEKTNUA EMAPNG UE TOV TEAATN £XEL UETAKUANOCEL O OAOUG TOUG
EUTTAEKOUEVOUG OPELG, KAVOVTOG EMLTAKTIKN TNV AVAYKN ovayvwpeLong Kot avtiépaong oto
VEo mepLBAAAOV TPOKANCEWY, Yl va. e€aodaAloTel n BlwoldtnTa 1 n anokouwon peptdiou
otn veodlapopdwuévn ayopa. Elvat BERato otL pe tn petafolr kat BeAtiotonoinon Twv VEwY
SLaSLKAOLWV KaLl CUVEPYLWY, 0 TIEAATNG BplokeTal oTo eMmikevtpo kot Ta onueia Stemadng pall
ToUu dnuiloupyouv éva eupl nedio €peuvag KoL TELPAUATIOMOU art’ O,TL TTOTE 0To TapPeABOV.

2e Lo evtoetn HeAétn (2013-2017) mou mpayUATOnolOnKe yla TECOEPLS LEYAAEG
OLEPLKAVLIKEG Tpamelec pe SleBvr mapouaoia (Pramanik, Kirtania, & Pani, 2019), oL apBpuot
neplypadouv Eekabapa tn Suvaplkn Tou Medlou Kot TIG TAOELS TOU MaPeABOVTOC Tou TAEoV
arnoteAouv mpaypotikotnta: (1) kabe eBdopdda to MANBOC TwWV MANPWHWY HECW KLVNTWV
Aepwvwy Efemepva ta 3 61, (2) plo kawvoupla kat Bpapevpévn Yndlaky (mobile)
mAatdopua tpanelag npooeAkue Kabnuepwva 5.500 véoug xpnoTeg, aufavovtog TEAKA TwV
0pLOUO TWV XPNOTWV KATA 22 ekatoppupla Katl (3) tpanela pe meAatoAoylo 40 ekatoppupla
‘Unodlakols’ MeAATEC MTPAYUATOMOINOE HEIWON TWV CUVAAAAYWY OO PUOLKA KOTAOT AT
Kata 130 ekatoppupla KoL aUEnoe avtiotolya TI¢ NAEKTPOVIKEC Katd 180 skatoppupla péoa
og 6Vo xpovia.

Toa teleutaia Xpovia, HeyaAeg TOAUEDVIKEC eTaLlpeieg OV e0TLAlOUV OTNV TEXVOAOYLQ,
€XOUV ELOXWPNOEL OTO XWPO TWV NAEKTPOVIKWY TIANPWHWY, KOL CUVEXWG avadUovTal VEEG
ETALPELEC TTOU €0TLAIOUV OTNV TTOPOXN XPNHUATOTIOTWTLKWY UTtNPECLwV. Elvat 6edopévo otL ot
FinTech £xouv Nén apxlost v a.okoUV TILECELG TOOO O0TOV MaPadoolako TPANEIKO XwWPo, 00O
KOlL 000 KOl OTLC PUBULOTIKEG OPXEG KOl 0T KAVOVLOTIKA TAaiola. TouAdxLotov oTo e€WTEPLKO
KOLL OE XWPEC OTIWE N AUEPLKN, TO VOUOOETIKO TTAQLOLO OUCLOOTIKA EVOOPPUVEL TO AVOLYHLO TWV
TPATEJIKWY  APXLTEKTOVIKWY KAl Twv amd amndotaon TPATE(KWY  OUVOAAQyWV,
evbuvapwvovtag tn ouvexn allayrn otnv ovamtuén Kol Tapoxn XPNUOATOTLOTWTLKWY
unnpeowwv (Berger, 2003). Ot FinTech adevog kablotouv tn dtadikacia mpayuatonoinong
Twv mnpoavadepBelowyv Sladikaowwyv €UKoOAa Kol ypAyopa, Kol odetépou aufdvouv
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VEWUETPLKA TO OYKO TWV VEWV XPNOTWV amd OAa T KOWWVIKA OTpwHATA €€altiog Twv
XOPOAKTNPLOTIKWY auTwv. EmumAéov, n oxedov adlaleuttn enadn pe Tov meAdtn, Sdivel og pLa
FinTech tn Suvatdtnta kaAUTePNG KATAVONONE TWV OVAYKWYV KoL AUECNG avTidpaong e€altiag
NG amAomnoinong Twv dtadlkactwy.

2. WHOIAKOZ METAZXHMATIZMOZ

2.1. H Enidpaon tng Texvoloyiag
'OAot oL kKAadol TnG owkovopiag avékaBev emnpealovtav amod tnv texvoloyia. Hon onuepa
ouvteAeital n Tétaptn Blopnxaviky emavactacn otnpllopevn otig PndLakeg Texvoloyieg kat,
KUplwg, otnv TeEXvNT vonuoouvn, n UAomoinon Kal TMPOKTIKA €dappoy Twv omolwv
odpeidetal otn paydaia  avfénon TNG  UMOAOYLOTIKAG LOXUOG TWwWV  CUYXPOVWV
ULKPOETIEEEPYAOTWV.

H uwoBétnon Yndlokwv texVoloylwv HEoa o’ Eva OpYaVIOUO EMNPEAlEl AUECO KOl
OAOKANPWTLKA TLG ECWTEPLKEC KO EEWTEPLKEG SLASIKATIEG KL UTINPECILEG, TG AANAETILIOPACELG
TWV EUMAEKOUEVWY, aVOSLOAPOPPWVEL TIG OXECELG UE TOUG TIEAATEG Kol TEALKA €mnpealel Tn
OUVOALKN TIpoCEyyLon dnuloupylag agiag. Napakdtw, akoAouBwvtag tn Bewpia dSnuloupylag
a&lag, eoTLAl{OUUE OTIC VEEG EUKALPLEG KAl TIPOOTTIKEG TTou avaduovtal and Tnv uLoBEtnon
HLOG OoTpatnYKAG Yndlakol peTAOXNUATIOMOU, UE €udoon otn Suvatotnta Twv VEWV
TEXVOAOYLWV VO HETAOXNHUOTIOOUV TN OXEon TNG €MXEPNONG (KO, OUYKEKPLUEVA, TNG
Tpamnelag) e Toug MEAATEG AAAA KAl UE TOUG AOLTTOUG EUTTAEKOUEVOUC POPELS.

2.2. TLAEN Eivaw 0 WnoLakog MeTaoxnHATLONOG

MéxpL TLG apxEC TNG Sekaetiog Tou ‘90, TO ALAVLKO EUMOPLO YIVOTAV 0TA GUOLKA KATAOTH AT
Kol HEOW EVTUTIWV KataAoywv. Edw kat mepimou 25 xpovia (mepimou tote mou W6puONnkKe Kat
to ELTRUN), ot mpwteg Pndlokég texvoloyieg €kavav eoiktry tnv amAn Yndlomoinon
(digitization) otolyelwVv OXETIKWV HE TIC TPATELKEG Epyacieg, SNAadr) Tn LETATPOMN TOUC Ao
avaloywkny oe Ynolakn popdn. MNa mapadeypa, avil ywo taxudpouncn dakéAwv e
avtiypada kivnong Aoyaplaopou, oL tpamneleg otéAvouv Pndlakad apxeia HEow NAEKTPOVIKOU
Tayudpopeiou.

To enmopevo PBrua Ntav n Ynodlaky enefepyoocia tTwv YPndlomolnpévwy TAEOV
oTolelwv. Zuveyilovtag To MapAmAvw TAPASELYUA, OVTL yla TNV amAn anootoAn Pndlakou
opxelov péow email, oL tpamneleg mapouaoialouv To aviiypado Kivnong Aoyaplaopou os Eva
aopadéc web site, pe duvatotnteg epappoyng didtpwy, taflvounong k.Am. Qotoco, ta
napanavw Sev ival PndLlakog LETACKNUATIOUOC.

2.3. TLEivan 0 WnodLakog MeTaoXnUOTLOMOG

O YNPLaKOG HETAOYNUATIOUOC ATOTEAEL TO OAOKANPWTIKO amotéAeopa mou to digitalization
€XEL OTIC KOLWWVLKEG KOL OLKOVOUIKEC SopEC KaBwg aAAdlouv Kol petaoxnuatilovral to
TPOTUTIA KATAVAAWGONG, TO VOULKO Kol Oe0ULKO TTAQLLOLO, OL ETILXELPNOLAKEG OPYOAVWTLKEG SOUEC
Kol N KoUAtoUpa Twv epyalOHéVWV TIG ETUXELPNOEL Tou emnpedlovial. TEAKA OUWG
ennpealovtal pwlikd to udlotdpeva Kol Snuioupyouvtol Véa, pulika  SladopeTikd
ETUXELPNUATIKA HOVTEAQ Ta omoia amellolv eUBEwG ta mapadoolakd — PEXPL Kal o€ Babuo
e€adaviong paAiota (Jackson, & Carruthers, 2019).



3. ITPATHIIKH WH®OIAKOY METAZXHMATIZMOY

3.1. Ztpatnywkn Wnorakov Metaoxnpatiopol

H xdpaén otpatnywkns Yndlakol JETOOXNUOATIOHOU HOVOTWAEL TOo evéladépov Twv
ETIXELPNOEWV O OAOUC TOUC XWPOUC Tou Alaveumnopiou. TouAdylotov oe BewpnTiko mAaiolo,
n xapaén BEATLOTNG oTPATNYIKAG PNdLAKOU LETAOYNUATIOUOU TIAPAUEVEL AVOLKTO EPEUVNTLKO
epwtnua. O Tpameleg amMOTEAOUV XOPAKTNPLOTIKO Tapadelypa KAAdou tou Alavepmopiou
mou SLaBETouv eumelpia kat yvwon tng mpo-PndLaknig emoxng, aAAd anslovuvtal Evtova oo
TO VEO TepLBAAAOV. Autd SLOTL 0 avtiBeon HE TIC AULYWC NAEKTPOVIKEC ETILXELPHOELG, OL
TMPWTEG Yyla va ULOBeTooUV TIC VEEC TexvoAoyieg Bo Tpémel va PeTOoXnuoticouv
OAOKANPWTLKA TOV OPYOVIOMO, TO ETIXELPNUATIKO LOVTEAO Kal TG SLadLkaoieg mou anoppEouv
amnod auto (Bharadwaj et al., 2013). AdoU o PndLakog petaoxnUaTIopog adopd allayEg oto
OLKOCUOTNHO TOU OPYOVIOHOU, OL EVVOLEG TOU ETUXELPNHATIKOU HOVTEAOU KAl N OTPATNYLKN
TANPOdOPLAKWY CUCTNUATWY TOU opyaviopoU Ba mpémel va eival aAAnAévdeteg, va
OUVUTIAPXOUV QPUOVLKA KOl Va UNV urtapxel oadng Sltaxwplopodg petafl toug (Mithas et al.,
2013).

Mua erikpatouoa anodn tou mapeABovtog mou adopad otn Bewpnaon tng TexvoAoyiag
w¢ mupnva kot Bepéllo AiBo Ttou YPndlakol peTacKNUOTIOMOU Ba mpémel TmMAéov va
eykatoAeldpBel. OL oUyxpoveG TAOELG Ot TAykKOoUlo emimedo evBapplvouv pua
TIEAQTOKEVTPLKN TIPOCEYYLON OTNV omola n TexvoAoyla gival PeEV aVATIOOTIAOTO KOUUATL 0AAG
KUPLwG SLEUKOAUVEL TN xapagn kal vAomoinon tou Yndlakol petaoynuatiopou. H Afgn
armodacewv yla TN Xapafn TNG OTPATNYLKNG AapPBdavetal amd Siwadopa TUAUATA TOU
opyaviopou uTo tnv enifAedn tou SoknTtikoU cUUPBOUALOU Kat emnpedlel OAa Ta TUAMOTA
Kol KALLAKLO TOU opyaviopoU. Emtiong, n xdpaén piag otpatnylkng 6€ voeital wg éva €pyo mou
EXEL nuepounvia AAéng, avtBétwg Ba mpémel va tiBetar umd PeAtiotomoinon o€
OUYKEKPLUEVO XPOVLIKA SlaoTrpata.

3.2. Bottom up & Bottom Down Mpooceyyioslg

H 8evng BBAloypadio ouvalvel Ta TeAeutaia xpovia oto va pnv Staxwpilovtal oL EVVOLEC
TOU TIEPLEXOUEVOU TNG OTPATNYLKAG KOl TWV OTPATNYIKWY Spactnplothtwy (Burgelman et al.
2018). Auto 6ev amotelel £kmAnén av Adfoupe umoyn OTL KAl TO TEPLEXOUEVO TNG
oTPATNYLKAC aAAd Kal oL SpaotnploTNTEC £XOUV €va KOWVO OKOMO: va avaAUoouv Tnv
UDLOTAPEVN KATAOTAON TOU OPYAVIOUOU, Vo Xapafouv 1 va BEATLWOOUV TN OTPATNYLKN, Kal
va ETLPEPOUV T KATAANAQ amoTteAéopata. AUTO TTOU GUYKEVIPWVEL TO eVOLOPEPOV OUWG
elval av n uwoBEtnon MOC OMO-TIAVW-TIPOG-TA-KATW Slapopdwaong Kol vAomoinong tng
OTPATNYLKAC N OIMO-KATW-TIPOG-TA-TIAVW E(VOL ATTOTEAECUATIKOTEPN. AV KOL UTIAPXEL EKTEVIC
avadopd ota TTAEOVEKTAATA KAl T LELOVEKTHUATA TNC KADE MPOCEYYLONC, OL TTIEPLOCOTEPEG
€PEUVEC cuvnyopoUV otnv uloBetnon piag uPBptdikng Abong mou cuvduAlel XOPAKTNPLOTIKA
Kol Twv U0 MPOCEYYIoEWV.

Kupilwg, To Opapa KoL n UTIOOTNPLEN TOU HETACXNUATIOMOU Ba MpeEmel va EEKIVAEL Kal
va €XEL TNV TANPN umootnpPLEn tou SlokNTkoU cupPBouAiou tou opyavicpou (top-down).
AgUTEPOV, MOPOTL O LETOOXNUATIONOS Ba kaBodnyeitat and 1o dloknTtikd cupBouALo, oL top
managers ToU opyaviopoU &€ Ba mpEnel va £xouv Tov MARPN Kal arntdAuTo €AeyX0 Kol 0 AGyog
elval am\og: oe kABe opyaviopd avamtuooovtal TOALTIKEG o€ dladopeg opadeg epyaciag,
TuApata KtA. Ot TOALTIKEG evtaoelg Balouv dpayuoug otnv opaln €€EALEN Tou €pyou Kal



kaBuotepolv tn ANYPn anopdccwv. AviiBETwE, o pia bottom-up mpooéyylon Sivetal n
wblnon kot tiBevtal ta BepéAla yio TNV OAOKANPWTIKR aAAayr otnv KOUATOUpQ TOU
OpyovVIOHOU TIOU €lval  avamoomooto KOUMATL Yyl TNV Emrtuxy UAomoinon Ttou
HETAOXNUOTIOHOU. Oa mpEnel va BpeBel n xpuor Toun WOTE AKOUN KAl TWV XAUNAOTEPWY
OTPWHATWY SUVAULKO TNG €TOLPElOG V' aYKAALAOEL KAl VO OUMUETAOXEL EVEPYA OTO
LETAOYXNUATIOUO.

4. WHOIAKOZ METAZXHMATIZMOZ ZTIZ XPHMATOOIKONOMIKEZ YNHPEZIEZ

4.1. Wnoraka Metaoxnuatiopéveg Tpaneleg kat Fintech
O Undokdg petaoxnuotopog PBpioket oxedov  kabBoAwkry edappoyry KoL OTOV
XPNHUOATOOLKOVOULKO KAGSO. META TOV XWPO TWV HECWV HATKNG EVNUEPWONG KoL TWV
ETUXELPNOEWV TEXVOAOYIOC (UE KUPLOTEPO TOV KAASO TWV TNAETLKOWWVIWY), 0 XWPOG TwV
XPNHUOATOOLKOVOULIKWY UTINPECLWY E€val QUTOC TIou E€XEL emnpeaotel kal Ba ocuvexiosl va
HETAOXNMOTIIETAL ONUAVTLIKA.

Extog amod tig aAlayég mou cupPBaivouy oTig peyAaAeg Tpamneleg auTEG Ko’ eQUTEG, Ta
televtaia xpovia to FinTech «emutiBetaly otig mapadoolakeg Tpamneleg pe Pndlakd «omia»
TPOCEAKUOVTOG TOUG EAATEG TOUG. H avarmtuén tou FinTech odeiletal, oxL povo otn paydaia
avamntuén tng texvoloyiag, aAAd Kal o) OTLG TEKTOVIKEG aAAayEG oTo Beoutko mMAaiolo, B) v
évtovn 61aBeon emevduoewv amo venture capital funds katL y) otnv €toloTnTA TWV
KATAVOAWTWV va a&lomoLoouV TI§ VEEG UTtnpeaieg (CapGemini, 2017).

4.2. To EUpog Edappoyng tou Wndrako Metacynuatiopov otig Tpaneleg
O UNndLakdG PETAOXNUATIONOG adopd OAEC TIG ETIXELPNOLAKEG TPATEIKEG AELTOUPYLEG KalL
EMNPEATEL OAOUC TOUG XWPOUG KOl OAEG TLG LovadeG pLag tpamelag. Amo 10 GUGIKO KATAoTN A
€wc¢ To internet banking kat amo tnv afloAoynon altioewv daveiwv PEXPL TNV KATAXWELoN
TLHOAOYLWV K.O.K.

Qotoo0o, n KuplOTEPN KOl TEPLOOOTEPO €eMOPAOTIKN) edappoyny tou Yndlakou
HUETAOXNUOTIOMOU evtomileTal ota onueia emadng Tou meAdtn Ue tnv tpamnela (customer
touchpoints) kat ot aAAay£C 0TO POVTEAD €EUTINPETNONG KOL OTOUC TPOTIOUC powBnaong Kat
MwANONG TPAme(lkwv TPoidvtwy. Na OnUELWOOUPE OUWG WG o PéATotoc Yndlakog
HUETAOXNUOTIONOG TwV onueiwv emadng anattel eupela Pnolakn enefepyacia oe OAa ta
BApata mou amattouvral yla ThV OAOKANpwWaoN Twv cuvaAlaywyv, aLTOEWV Kol OAWV TwV
UTIOBECEWVY TWV TIEAATWV.

4.3. O Wnoakdg Metaoxnpatiopog otig Tpaneleg tng EAAadag2
To kuplotepo (amd amoyn svpoug edapuoyng) digitalization mou €xel epappootel otnv
EA\ada adopd tnv efumnpétnon melatwv HECOwW internet, e TNV MPWTIN AslToupyia
umnpeoiag internet banking va tomoBeteitat mpwv and 20 xpovia (PePpoudploc 1998:
WebTeller amnoé tnv Eyvatia Tpanela). Npwv anod autod, Alyol LeYAAOL ETIXELPNUATIKOL TIEAATEC

2 Digitalization tpamelwv kot ELTRUN: H évapén tou digitalization otnv EAAM&Sa cuprmtintel mepinou pe thv
i6puon tou ELTRUN. Xta emopeva xpovia, to ELTRUN cuvéBale epeuvnTika otnv evioxuon tou digitalization
TWV XPNHUOTOOLKOVOULKWY UTINPECLWY EKTIOVWVTOG OXETIKEG LEAETEC, OTIWG N TTOPOXH UTINpeCLWY PndLlakig
TLWOAGYNONG HEow TwV Tpamelwy, N Pndlomoinon twv mapafoilwy Kal n €KSoon Kal TANPWUI TOUG HECW TWV
Tpanelwy K.0.K.



amoktoloav €€ QMOCTACEWS MPOcPacn otnv TPANMEld TOUG PMECW ELOLKOU UTIOAOYLOTH O
omnolog eykabiotato ota ypadeia tng emxeipnong (Alpha Tpanela Miotewg, peténewta Alpha
Bank). H mpwtn oAokAnpwpévn unnpeaia nAektpovikng tpamellkig (internet banking, phone
banking, ATM kat mobile banking) mapouoldotnke Alyo apyotepa (Mdaptiog 2000: winbank
amno tnv Tpamnela Mepatwg). AKOUN KAl auTr) OHwG, av Kal Atav éva mAnpéotepo digitalization,
Sev NTav MpayUaTIKog PndLlakog LETAOXNUATIOUOG.

5. Omni-channel Banking otnv Ataviki Tpame{ikn

5.1. H'EAeuon tou Multi-Channel Banking: MoAAanAd Znueia Enadng
H winbank tn¢ Tpamnelog Nelpawwg Atav n mpwtn mARpng epappoyrn tou Aeyopevou multi-
channel banking mou, pe t oglpad tou, anoteAel Tov «mpdyovo» tou omni-channel banking to
Omol0 KOl MPAYHUATEVETAL TO TAPOV KEIEVO.
Mpaktikad, n €évvola tou multi-channel banking sival cuvudaopévn pe tv elcaywyn
Tou internet banking kat tou mobile banking kat €BaAe Tig BAoelg yia tn otadlakn petapaon
amod TV EUNMNPETNON HECW AVOPWTTOU OTNV AUTO-eEUTINPETNON, YLa TN otadlokn ulépBacon
TOU WPAPIOU TWV KOTOOTNUATWY Kal yla AAAEG BaOIKEG AAAOYEG OTOV TPOTIO CUVEPYAOLOG
(Kotler, & Keller, 2012).
Me tnv eicodo tou multi-channel banking, oL wooppormieg otn dnuoupyia afiag yla évav
opyaviopd €xouv aMldael. Mo mapddelypa, To KOWWVIKA OSlKtuo €mMTpEMOUV TNV
aAAnAemtibpaon kat emadr T000 HETOED TWV ETUXELPNOEWV PE TOV TIEAATN, OAAQ KAl LE TOUG
TEAATEG PETALL TOUG, emnpealovtag TiG mapadoolakég SoUEG emkowvwviog (Lamberton &
Stephen, 2016). NAéov, oL (8oL ot meAdteg dnuoupyolv Kal mpowBouv mAnpodopieg Kalt
TIEPLEXOUEVO TIOU aPOPA OTLG ETALPELEG KAL UITOPEL vl Elval XPr)OLUO YLa TOUG UTIOAOLTTOUG.
Avtiotolya, n texvoloyia loT emtpénel tn Staolvdeon tOo0 UeTAL eTaLPELlaG-TIEAATN
Kol TteAAtn-meAdtn, oAAG Kal PETAEU TwV MeAATWV PE TO PUOLKO TeplBaAlov, TL.X. HEOW
edpappoywv nmou eotialouv otnV yewypadikr mepLoxn.

5.2. Tt Eivou to «Channel» oto Multi/Omni-Channel
Ac mpooeyyioou e To B€pa LoTopLka Kat, oo danodn yewypadikn, otnv EAAASa.

e To mpwto Kal Baowkd kavdAl (“channel”) i onueio emadng tou meldtn
(customer touchpoint) pe tnv tpamnela nTav to kataotnua, eEakoAoubei be
va anoteAel Baolko touchpoint yla moAAoUG TteAdTeg

e To ATM eupdaviotnke t dekaetia Tou ‘80 yla va €EUMNPETAOEL KUPLWG
avaAnPEeLs HeTpNTWY

e To phone banking, uninpecia mou ekteAouv ta contact center (téco péow
avBpwrmou 600 Kal pEow Interactive Voice Response), ekivnoe oto Té€A0C
¢ dekaetiag ‘90

e Me tnv éAeuon tou world wide web ota péoa twv ‘90, oL Tpameleg
dnuolpynoav ta mpwta public web sites

e Alyo apyotepa, n Snuioupyia Twv adyoplBuwv kpurtoypddnong SSL/128bit
€kave eIkt TNV Tapoxn tng umnpeoiag internet/web banking, apxwa
HEOW UTIOAOYLOTWV



e Jta péoa tng dekaetiog 2000, to internet banking ywotav kat pHéow KvnTwy
Aedpwvwv (mobile banking)

e H gudavion twv smartphones (kal kupiw¢ tou iPhone) kat twv mobile
applications peta ta péoa twv ‘00, Edepe ta banking apps

e TéEMAog, ta social media avadeixBnkav wg oNUOVTIKO KOVAAL ETLKOLVWVIOG
(Facebook, Instagram), umootnping (Twitter, Facebook) kai digital
marketing (6Aa ta mponyoUueva, kabwg kot ta LinkedIn kot YouTube) aAAd
OXL KOlL EKTEAEONG CUVAAAQY WV

o Quokad, ota KavAaALa eV TIPETEL VA TIAPAAELTIOUE TA TEPUATIKA atodoXNG
kaptwv (POS), téc0 autd Tou ¢uUCLKOU KOOHOU OCO KOL QUTA Tou
Aettoupyouv oto internet

e (0TO0O, MEPQ ATO TA KOVAALX YLO TN YEVLIKOTEPN KAl EUPUTEPN EKTEAEON
ouvaAlaywv, Tto multi/omni-channel banking evtoniletat katL o€
OUYKEKPLUEVEG KOOETOMOLNUEVEG UTINPECIEG KOl KUPLWG OTOV XWPO TwV
MANPWHWY Kal, €L6IKOTEPA OTIC TMANPWHEC HECW KOPTwV: PUOKA Kol
Pnolaka teppatikd POS, digital wallets (A.x. PayPal, MasterPass) kat
contactless mobile payments pe tnv Ttexvoloyia NFC (Near-field
Communication).

5.3. TLZnpaivelr «Omni-Channel» Banking
MéxpL KaL onpepa, oL tparmneleg otnv EAAGSA — KL OL TTEPLOCOTEPEG TPATELEC OE OAO TOV KOO0
— €xouv Tapapeivel oto povtélo tou multi-channel banking kat dev €xouv mpoxwprnoestL otnv
ouolaoTikn petafaocn oto omni-channel banking.

To neptBarlov omni-channel amoteAei pla moAukavaAikn (multi-channel) mpooéyylon
nou adopa to marketing, TIG MTWANGCELS KAl TNV EUTNPETNON TWV TIEAATWY LLE TPOTO TIOU VAl
Snuoupyeitat Eva OAoKANPWHEVO, CUVEXEC, ABLAKOTIO, CUVEKTLKO, UPNARG ToLoTNTAC CUVOAO
EUMELPLWV TIEAATN OL oToieg Aapavouy xwpa péca o KaBe onpeio emadng KAl avapeoa ota
onuela emadnc tou mehdtn pe tnv etatpeia (Kotler, & Keller, 2012; Frost & Sullivan, 2015).

6. TA NAEONEKTHMATA TOY OMNI-CHANNEL ENANTI TOY MULTI-CHANNEL

Ta moAAanAd onueia emadng evog mMoAUKavaAlkoU SIKTUOU PTopouVv va TipoodEpouv pia
OAOKANPWHEVN KOl TIPOCWTOTOLNKEVN eumelpia meAdtn. E€attiag tng oAokAnpwong twv
SLadKAoLWY, TWV TPOLOVTWV/UNNPecLwY, Kot avtaAlayng Anpodopiag Hetafd meAatwy Kal
Tpane{WwVv UopouV va erttuxouV pia oxedov kabnuepvi emadn kat aAAnAemnidpaon.

6.1. Endaon otov NMeAdtn kat OxL oto onpeio Enadng
H npooéyylon multi-channel gival meplocOTEPO «TTOCOTIKN» TTAPA KTIOLOTLKI» KAl oTNnpileTotl
oTn HEylotomoinon tou aplBuol twv onueiwv emadng péow TNG omolag n emxeipnon
otoxeVeL otnVv emitevén twv otoxwv tnG. H mpooéyylon omni-channel, eival meplocotepo
«TIOLOTIKNA» Kol €0TLA{ETOL OTOV TEAATN KOl OXL 0To onpeio emadng: ta onueia emadng
ocuvdéovtal petafl Toug Kal, N Eéudaon Slvetal oTn cUVOALKN eUnelpia KABwWG 0TOXOC lval n
evioxuon kat evéuvapwon tng oxéong Ue Tov MeAATN.

6.2. Aveon, EukoAia kat Mwkpatepog Doptog



Joudwva pe tn BBAoypadia (Verhoef, Neslin, & Vroomen, 2007), U0 SL00TACELS OTIC
omnole¢ eudaviletal aueon emppon €ival n Aaveon KoL n €ukoAia xpriong. MaAlota, ot
Slootdoel auTEG emnpedlouv OAa Ta otadla TNG ayopaotikng Swadikaciag amd tnv
QvVayvwpLon TNG avaykng LEXPL TNV EUNELpla LETA TNV MWANCN. H dveon adopd Kuplwg otnv
e€olkovounon xpovou kot xpnuatog adou ol meldteg &g xpelAleTal va ETILOKETTOVTOL
Sladpopa kataotiuata. H gukoAia xprion¢ adopd oOTNV TIVEUUOTIK TIPOOTIABELA TIOU
amatteltatl yla OAEG TIG EVEPYELEG TOU TIEAATN.

Itnv nepintwon tou multi-channel banking, n mpoonaBela mou o MeAGTNC MPEMEL va
BaAeL 6tav Epxetal o€ Eva oo ta onueia emadn lval mavta n idla — Kal evioTe elvol OpKETA.
2to omni-channel banking, ta diktua cuvdualovtal HeETALL TOUG yla VOl ATTAOUCTEUCOUV TNV
epyaocio kol va SleukoAUvouv Tov TeAdtn. Mia evépyela Tou TEAATn o€ €va Onuelo,
aflomoleital anod éva r neploocotepa GAAa onpeia emadng.

6.3. Zuvoxn Kal ZUVEXELQL

OL tpaneleg pe mpoogyylon omni-channel ¢povrtilouv wote oL meAdteg Toug va AapBavouv
NV bla gumnelpla péow OAwv Twv onueiwv emadng. Alvetal mpoooxn wote to branding va
elvat eviaio, n popodn enkowvwviag (tone of voice) va eival cuvenng, ta pnvopata va givat
OUVEKTIKA KaBW¢ Kot va glval eviaieg kal xwpig Stadopég PeTaty twv SIKTuwv adevog n
EKTEAEDN TWV cuVAAAaywV Kal adeTépou n Slekmepaiwon Twv uMoBEcewv Tou TeAatn. MNa
Tapadelypa, o meAATnG Umopel va fekwvrnoel T ocuvallayn o éva SIKTuO Kal va Tnv
0AOKANPWOEL o€ €val AAAO KAl TO YEYOVOG QUTO Va Elval yvwoTto o KABe aAAo onueio.

6.4. Evéuvauwon tng Ixéong

Ol unnpeoieg plag tpanelog dev apkel va eival KAAUTEPEG ATIO AUTEC TWV AVIAYWVLOTWY TNG.
Ot meAdreg Twv tpamnelwyv ayopadlouv mpoidvta Kal XpNOLOTIOLoUV UTINPEGCLEG OTLG OTIOLEC TO
omni-channel eivat eyyevéc. Otav o meAdtng ayopaoel amo eva Apple Store r} xpnoulomnotirost
1o Netflix kat to Spotify, «aveBalel Tov mNXN» TG AVAUEVOUEVNG EUTIELPLOG TOU KaL yLa TNV
Tpamneld tou, To mobile app TnG omolag mpémel va gival e€loou KaAO e Ta ayamnuévo app Tou
TIEAQTN, OLUTA TIOU XPNOLUOTOLEL KaBnuepva. H tpamela mou mpooeyyilel AUTOV TOV «TXNY,
otadlaka yivetal “top of mind” kat naipvel tn B€on ¢ kUpLag tpamnelag Tou meAdtn. Kat, wg
YVWOTOV, oL TEAATEG EeklvoUv TNV avalntnon yla TV EMOUEVN ayopd TOUG, amo TNV KupLa
Tpamneld TouG.

H evBuvapwon tng oxéong petadppaletal o€ evioxuon tng miototntog (loyalty) tou meAdtn
n omola, PE TN oglpd TG, anodedelypéva odnyel og avénuéveg mwAnoels. EmutAgov, av dev
OAANAO-EVNUEPWVOVTAL TO KAVAALX HETAEU TOUG, UTTAPXEL OMWAELD TIWANCEWV KABwG o
nieAatnc evdéxetal va Eekvrioel tn Stadikacio ayopdg VoG mpoiovTog o€ OmoLoSATIOTE KOVAAL
Kol va tn ouvexioel oe onolodnmote aANo. Kat’ eméktaon, n bl n tpamnela Ba €npemne va
evrtomioeL tnv o €EEALEN ayopd Kal va T ouveXioel oto kKataAAnAo kavaAl (McKinsey, 2017).

6.5. Aflonoinon Asdopévwv
Ano ta diadopa onueia emadnig Snuloupyeital Evag eEalpPeTIKOC OyKog TTAnpodopiag mou
UTopel va xpnolpomnotnBel amod Tig TpAmneles yLo va TTOPEXEL TIPOCWTTOTIOLNUEVES UTINPEGLEG,
PowONTIKEC evEpyeLeg K.A. Ta Stadopa onpeia emadng prnopouv va cuAAEyouv MAnpodopieg
TIOU aVOAUOVTOL CUVOALKA KOl OTN CUVEXELO TTAPEXOVTOL TIPOCWTIIOTIOLNUEVES UTINPEGCLEG KalL
T(PAYLATOTIOLOUVTOL OTOXEUUEVEC €VEPYELEC amod KABe onuelo emadng xwplotd. Etol



dnuloupyeitat mpootiBépevn agla kal n oxéon Ue TV Tpamnela eVOUVAUWVETAL TIEPALTEPW.
7. HMAZIA TOY KATAZTHMATOZ XTHN OMNI-CHANNEL NMPOZEITIZH

‘Eva onuavtikd epwtnua mou Ba TPETEL AMAVTIOOUV Kal Vo avtamokplBouv avtiotola ot
napadoolakég Tpamneleg eival molog Ba eivat 0 poAoC¢ TwV GUCIKWVY KOTOOTNUATWY OTO VEO
olKooUOTNHA.

7.1. Metaoxnnatiopdg Kot Evioxuon tou PoAou tou Kataotipatog

2TO0 XWPO TNG EMLXELPNHMOTIKAG TPAKTIKAG aAAd kot tng BiBAloypadiog cuvavtwvtat duo
ETUKPATEOTEPECG EMAOYEC. H mpwtn, n omola €melta and UeAETEC €XEL amOSeXTEL OXETIKA
QTOTUXNUEVN OTO XWPO TOoUu Alaveumopiou kol tng TPamellkng, €ivalr n mpoomabsia
povouepoug Pndlomoinong tou napadootakol Gpuolkol KATAOTHHOTOG — KAl QUTO amoTeAEL
olVNBEeC HeloVEKTNUA TNG TPOooéyyLlong multi-channel. H uloBétnon Yndlakwv texvoloyLwyv
HECO 0TO GUOLKO KATAOTNHO UIMOPEL VA UELWVEL TO XPOVO Slekmepaiwong pLag dladikaoiog
aAAQ Sev aUEAVEL TNV CUVOALKN EUMELPLA TOU TTEAATN OTav oL SLadIKaGIeG AUTEG UmopoLV va
npaypatomnotnBouv and aAAa KavaAla Twv Tpamnelwv mo eUKOAA KAl TILo Ypriyopa.

H Seutepn emidoyn eivat n avadelen Kot n oTOXeUON oTa LOVOSIKA XAPAKTNPLOTLKA
ToU PpUOLKOU KATACTAATOC TTOU, OE CUVOUAOUO E Ta UTIOAOLTA KavAaALa, Ba tpodEpouv TNV
KaAUtepn duvatn eunelpla MEAATN — KL AUTH €lval N oucLAoTIKY ebapuoyn TnG dhocodiag
omni-channel. Ztnv emloyn autr avaBaduiletal o poAog Twv UTTAAAAAWY TOU KOTOOTHLOTOG
kat n duvatotnta puokng aAANAeniSpacng e TOV OPYOVLIOUO KAl TO TpolovTa.

7.2. To Katdaotnpa wg Avtaywviotiko MAeovéKTnua

H unap&n moAAamAwv SIKTUwV KABLOTA Lo TPOOLTH KAl EUKOAN TNV EVNUEPWON TWV TEAATWV
yla ta Sltabéoiua mpoiovta Kol UTINPECLIEC OTNV ayopd. XTO TIOAUKAVOALKO TeplBallov, os
eVOEXOUEVO TLLOAOYLOKO QVTAYWVIOHUO TIPOTOVIWV KL UTINPECLWV UE TIG VEODUELG KOl ALY WG
NAEKTPOVIKEC ETXELPNOELG, oL Tpamneleg e Ba gixav TUXN. AlaTnpwvTaG OUWE TO GUOLKO
KOTAOTNUA w¢ pio Slaotacn otnv MOAUKAVOALKN Tipooéyylon Toug Sivel tn duvatotnta va
BeAtiwoouv TNV gumelpia MEAATN KoL VO TTAPEXOUV OAOKANPWUEVEC AUCELS. HON n Xprion VEwWV
Pndlakwv TeExXVoAoyLwv oto GUCLKO KATACTNUO £XEL ULOBETNOEL TO00 o€ TpAmeleg 60O Kal o€
AAAOUC XWPOUC TOU ALOVEUTIOPIOU HE QTOTEAECUA TNV €VIiOXUON TNG EUTILOTOOUVNG TWV
TIEAQTWV TIOU, O0TOV TPATElIKO XWPOo Kal e€attiag TnNG GUONC TWV CUYKEKPLUEVWY TIPOIOVTWY,
QoKTA peyaAutepn BaputnTa £VAVTL TN TILOAOYNONG yla TNV amodacn oyopdac.

8. TAZYNHOH AAGH TQN TPANEZQN

H dnuoupyia kat n Asttoupyia plag mAlatdopupac omni-channel banking sival otpatnytking
onuaoiag. Mpénel va anodevyovtal KAmola cuvnBLopéva Aadn Onwe Ta MoPaKATW:
e AvabBeon Tou €pyou o€ Lo opada Kal TaPAAANAN UELWUEVN CUUHETOXN TNG
Aloiknong
o [lepattépw, mapoxn umepPoAikng e€ovaoiag otn AteuBuvon MAnpodoplkng Kat
€udoaon otnv texvoloyia avti yia Tov meAdtn
e Armouocia €pesuvag ocupmeplpopdg TIEAATWV Kal OXeSLOOUOC UE Bdaon ta
TUOTEVW TNG opadag uAomoinong



YAomoinon pe PBdon TG umoTOéueveg amapaitnteg Suvatotnteg Kal Ta
UTIOTLOEEVOL QAP ATNTA XOPAKTNPLOTIKA

Avtlypadn TwV XapakTtnpLoTKWV TwV OEWPOUUEVWV WG AVTOYWVLOTES
Emkpdtnon twv andPewv Twv uPnNAAd LOTAUEVWY OTEAEXWV

TudAn uLoBETNON VEWV TEXVOAOYLKWYV TACEWV E OTOXO TOV EVIUTIWOLOOMUO KOl
avefaptnta anod TNV MPAYHATIKN agla yla Toug meAATeG 1/kal tnv tpanela

Mn uloBétnon Twv KatdAAnAwv pebodoloylwv oxedlaopou kot uhomoinong:
edappoyn dhoocodiag design thinking, avamtuén customer journey mapping
Kall oxedLaopoG e service design

Anoucioc MVP (Minimum Viable Product) kat peBodoloyiag “Lean Startup”,
TpAyua tou 0dnyel o adaipeon onUAVTIKOU LEPOUG TOU TEALKOU TapadOoTEOU
AOyw Tieong Twv mpoBeoulwv

EAAA G épdaon og Bépata avantuéng KataAANAnG Kal eviaiog KOUAToUpaG oE
OAO TOV OpYQAVIOUO

YnoBabuwon tng onuaciog tng KAatdAAnAng SOUNAG KoL opyavwong: opxLKa
QTALTELTOL EVAL «SIKTOTOPLKO» OVTEAO UE KEVIPLKO CUVTOVIOMO KAl Ao ACELS
Qo ULl KEVTPLKN HOVASA KaL, OTN CUVEXELD, VO KOMOOTIOVELAKO» LOVTEAO
OTIOU 1 KEVTPLKN OMASA LETATPETETAL OE KKEVTPO APLOTELQGH

YioB£tnon Aoylopikou (digital-ready core banking systems, digital engagement
platforms, APl layer, cloud-based services k.Am.) mou &ev talplalel oTLg
QmAlTAOELS plag omni-channel mMAatdopuag

MapaAewpn tng dnuloupyilag UTOSOUNG IOV EMITPEMEL continuous innovation
(agile development, DevOps)

Mewpévn onuacia otnv afla twv Sebopévwy, TO00 TWV «ISLOKTNTWV»
(meAdteg, mpoidvta, cuvaAlayeG K.ATL) 000 Kal TWV «EEWTEPIKWV» KaL,
pdAota, Twv Big Data (geospatial, 3™-parties k.Amt.)

Amouocia TAAvou yla TN METPNON TNG EMITUXLOG UE VEOUS, €EELOIKEVUIEVOUG
Selktec amodoong mou Eepelyouv amod toug TapadoolakoUC TPATEILKOUG
deikteg

Amnoucia Sladikaciag ouvexoug PeAtiotomoinong pe Bdaon ta Sedopéva
XProNG o TouG MEAATES

9. TO MEAAON TOY OMNI-CHANNEL BANKING

H ploocodia omni-channel €xetL €pBel yla va peivel. OL KATavaAwTEG XpNOLLOTIOLOUV OAO Kall
TIEPLOCOTEPO TA SLOOECIUA LECQ, CUOKEUEG KOl UTINPECLEG TIPOKELUEVOU va EEUTINPETOUVTOL.
MapdAAnAa, e€akohouBouv va sudavidovral vEa HECA, VEEC CUOKEUEG KOL VEEG UTINPECILEG,
EVW O XPOVOC TIOU QTTALTELTAL YLO TNV ULOBETNOT) TOUG OO TOUC KATAVAAWTEC YiveTal OAO Kal

ULKPOTEPOC.

OLtponol mpooPacng oTig TpAmellkEC UTINPEDLEC sival &N oMot kal Ba cuveyicouv
va avéavovtal. EKTog and toucg Tpomoug mou avadEpbnkav mapanavw, £XouvV nén KAVEL TNV
EUPAVLOT) TOUG VEEG UTINPECLEC OTIWC:

Mapoxn mAnpodopnong Kal umoothplEng UEOW messaging apps Omwg Ta
WhatsApp, Viber kat Messenger. H urtootriplén mapéxetal anod chatbots mou
npoonaBbolv va TPOCOUOLWOOoUV ToV AvOpwWMo Tow oo TNV TNAEPWVLIKA



VPOUUN. Zmaviotepa, eviomilovtol Kal TPATE(KEG UTINPECIEG Kal, KUpPlwg,
TIANPWUEG

e Ektéleon ouvallaywv amd Yndlakoug Bonboug (digital assistants) mou
kaBobnyouvtal kat amokpivovtatl dwvntikd, omwg ot Apple Siri, Amazon Alexa
ko Google Assistant

e [lapoxn ewbomowjoewv amod wearables, A.x. smart watches, ta omola
ouvepyalovtal pe banking mobile apps.

Ol cuvbuaopol TwV UPLOTAPEVWY KOl LEAAOVTIKWV PECWV €lval TOAuApLOOoL evw 0
TPOTOG, 0 XPOVOC KaL N GUXVOTNTA XPNOoNG TwV HECwV SV Umopouv va poBAedpBolv.
Movo n edapuoyn evog omni-channel oxedlacpou kat uAomoinong tng MAATPOPHAG
KalL 0 CUVEXNG «oEPBAOUOG» atnv omni-channel dlhocodia pnopei va e€aodalioet otL,
aveéaptnta ano to nAnbog twv “channels”, n tpanela Ba MapouclAleTAL TAVTOTE UE
TOV KATAAANAO TPOTIO OTOUC MEAATEG TNG.

H é\euon tou open banking Ba evioxloel nepattépw tv afla Tou omni-
channel. KaBwg o katavaAwTtng, Héow piag omni-channel mhatdpopuag, Ba pnopei va
EXEL TPOOPOON 0 ONEG TIG TPATIELEC E TIG OTIOLEG €XEL oUVEpPYQOLa, N BEATIOTN omni-
channel uhonoinon Ba divel mpoBadiopa otnv tpamela OV TNV EXEL TIETUXEL KOLL, OTIWG
EmwOnKe Mapandavw, to mpofadiopa autd petadppaletal o€ AUENUEVN TILOTOTNTO KL
au€nuéveg MWANOELC.

OAa 6e 1O Mapamavw ameuBUvVovVTOL O ML YEVIA TEAATWVY TIOU €lval n
peyalutepn (og mARBog) mou €xel epdavioTel TOTE oTNV avOPWMOTNTA, TN YEVLA TWV
Aeyopevwv Millennials, &nAadn twv avBpwnwv mou €xouv yevvnBel and to 1980 kat
petd (Goldman Sachs, 2015). Ot GvBpwmoL auTol £Xouv LEYAAWOEL LE TNV TEXVOAOyia
Kol Tn Bewpolv aVaOOTIHOTO KOUMATL TNG KABnUeEPLVOTNTAG Toug. Aev BAEmouv
Slapopec petafl twv tpanslwy, Ba aAalav evkola tpanela kat Sev PAEMOUV Kav
ylati xpetalovral tpaneleg (Viacom Networks, 2013). KaBw¢ autr n yevia €xeL nén
WPLHACEL amd XPNHOTOOLKOVOWLKA dmorn, yIVETOL N TIO ONUAVIIKA opdda
vroPAdLwy MEAATWV yLa TG TPATeleC Kat, KaBwg autol ol meAdteg Rdn Bewpolv wg
autovontn thv ARPn omni-channel unnpeowwyv, delyvouv kat tov omni-channel
HOVOSpOUO TWV TpATElWV.
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